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Welcome.

The Equipment Leasing and Finance Association is pleased to present our updated 
2020 Integrated Marketing Guide.  

This guide presents exciting new opportunities to share your message with the leaders 
in the equipment finance industry.

As highlighted in this guide, ELFA is committed to providing the best information and 
resources to serve industry executives, from our award-winning website and ELFA 
Engage mobile app, to our one-of-a-kind networking and professional development 
events, and much more.

I invite you to review the contents of this guide, and to contact Steve Wafalosky  
(stevew@larichadv.com) for more information.

Sincerely, 

Ralph Petta
ELFA President and CEO
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The Equipment Leasing and Finance Association is the trade association representing  
more than 580 companies in the nearly $1 trillion equipment finance sector.

ELFA is the only organization that brings together financial services companies and  
manufacturers engaged in financing investment in capital goods. 

Through one-of-a-kind offerings, including cutting-edge industry information,  
popular conferences, targeted web-based courses, a powerful federal and state  
advocacy agenda, and information-packed communications, ELFA gives industry 
leaders the tools they need to succeed. 

By partnering with ELFA, you will connect to a network of equipment finance  
professionals that includes  the nation’s largest financial services companies and  
manufacturers, as well as regional and community banks and independent medium 
and small finance businesses throughout the country. Members include independent  
leasing and finance companies, captive finance companies, investment banks,  
commercial banks, brokers and packagers, diversified financial services organizations  
and service providers.

ELFA Audience:
Top company types of members:

Top Functional Categories for Members:
1.	 Business Head or C-Level Executive
2. 	 Sales and Business Development
3. 	 Operations 
4. 	 Accounting and Finance 
5. 	 Legal
6. 	 Risk Management 
7. 	 Asset Management 
8. 	 Information Technology
9. 	 Marketing 
10. 	Consulting and Research
11. 	Tax

THE ELFA VALUE PROPOSITION

For more information about advertising, sponsorship or 
exhibiting opportunities, contact Steve Wafalosky 

(stevew@larichadv.com) at 440-247-1060.

Service	Providers
32%

Banks
24%

Captives
10%

Independents
27%

Multi-line	
Commercial

6%

University/Government
1%
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ELFA 2020 Business LIVE! 

For more information about advertising, sponsorship or  
exhibiting opportunities, contact Steve Wafalosky 

(stevew@larichadv.com) at 440-247-1060.

For the first time, the Equipment Leasing and Finance Association (ELFA) Annual 
Convention will be delivered as a virtual event with a whole new look, feel and 
experience. Join us for ELFA 2020 Business LIVE! on Tuesday and Wednesday, 
October 27 and 28, 2020. This event will offer keynotes, breakout sessions and a 
virtual exhibit hall. We look forward to welcoming back our long-time supporters 
and engaging with new organizations and attendees. There are various ways to be 
involved, including the following sponsorship packages and exhibit experiences:

Sponsorships
    Platinum Event Sponsor
    General Session Sponsor
    General Session Media Presentation
    Networking Event

Breakout Session Banners

Exhibit Booths
    Premium Regular/Single Booth
    Premium Double Booth
    Regular Single Booth
    Regular Double Booth

See details and pricing in the ELFA 2020 Business LIVE! Prospectus at 

http://apps.elfaonline.org/events/2020/2020buslive/exhibit.cfm

http://apps.elfaonline.org/events/2020/2020buslive/exhibit.cfm
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Web Seminars
ELFA’s web seminars bring industry professionals up to speed on current issues that impact 
job and company performance. They are convenient, cost-effective channels for members 
to obtain crucial information.

Web Seminar Sponsorship Benefits
•	Recognition as exclusive and sole sponsor of the web seminar
•	Recognition (your logo) in all promotional materials and in the final program
•	Recognition (your logo) on the ELFA website with a link to your website
•	Recognition during the welcome remarks
•	Pre/Post attendee roster in PDF format
•	Right of “first refusal” for the same event/item the following year  

(good for one year) 

For more information about advertising, sponsorship or  
exhibiting opportunities, contact Steve Wafalosky 

(stevew@larichadv.com) at 440-247-1060.

Sponsorships — ELFA Wednesday Webinars

 EDNESDAY
EBINARS @ 1

Local Property Local Property 
Taxa�on – Taxa�on – 
COVID-19 Impact COVID-19 Impact 
and Challengesand Challenges

EDNESDAY
EBINARS @1

Pay A�en�on 
to that CTO 
Behind the 

Curtain

EDNESDAY
EBINARS @1

Sponsored by

Wednesday Webinar sponsorship rate — $2,000
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Industry leaders stay connected with the ELFA Engage app! The app is the equipment finance 
industry’s growing hub for information, events and collaboration 365 days a year. 

By sponsoring the ELFA Engage App you’ll position your company as  forward-thinking and 
place your message in front of a highly targeted, dedicated audience to gain greater results.

Your 1242x165 pixels clickable display sponsor ad will appear at the bottom of the ELFA News 
feed or at the top of the Member News feed, as shown in the example. 

$1,250 per 90 days

NEW Opportunity to Showcase Your Company!

Sponsorships — ELFA Engage App



8   ELFA 2020 INTEGRATED MARKETING GUIDE

ELFA Website Banner Ads

 Leaderboard
728x90

ELFA offers banner advertising on www.elfaonline.org, the online information source for the equipment finance industry. Prominent ad positions 
give your brand the exposure needed to build awareness with your target audience. Ads are placed per quarter or per year to ensure maximum 
exposure for your message. Your ad will display on both the desktop and mobile versions of the site. All leaderboard advertisers must submit two 
ads: one for desktop and one for mobile.

Banner Ad Specifications

 Ad Type	 Dimension	 Max File Size	 Formats Accepted	 Cost

 Medium Rectangle 	 300 W x 250 H	 40k	 .Gif/.JPEG only	 $1,250 per quarter;
				    $4,500 per year

 Leaderboard 	 728 W x 90 H (desktop)	 40k 	 .Gif/.JPEG only 	 $1,250 per quarter; 
				    $4,500 per year

	 300W x 50H (mobile)	 40k 	 .Gif/.JPEG only 	 $1,250 per quarter; 
				    $4,500 per year

Please note: Rich-media ads should not exceed three loops/15 seconds. Ads should not contain rapid animation or strobing 
sequences.

ONLINE MOBILE

TABLET

Medium 
 Rectangle
300x250

 Leaderboard
300x50

http://www.elfaonline.org
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2020 ELFA SOFTWARE GUIDE 3

6 Tech  
Trends Facing 

Equipment 
Finance

Remote adoption will create a hybrid 

approach to working.

Remote work had become more common in 

recent years, largely because of employee 

demand. But after stay-at-home orders left 

many employees doing their jobs from the 

dining room table or spare bedroom, working 

remotely became the norm within a matter 

of weeks. As more equipment finance offices 

begin to re-open, many will need to find 

ways to adopt a blended approach to work, 

as remote work becomes more prevalent.

New technology and legacy processes 

must merge.

In recent years, more equipment finance 

companies have adopted cloud-based 

tools as part of their IT infrastructure. 

Those companies that made use of such 

tools generally found that transitioning 

to remote work was easier. Demand 

for instant messaging, collaboration 

platforms, videoconferencing and other 

infrastructure technologies increased. For 

many companies, the challenge can be 

PERHAPS NO EVENT CHANGED THE NATURE OF WORK MORE THAN THE COVID-19 PANDEMIC IN 

EARLY 2020. Within weeks, millions of people were working from home, including Equipment Leasing 

and Finance Association (ELFA) members. The nature of the equipment finance business, as well as 

established and emerging technology tools, allowed members to pivot. And many did so—quickly. In 

this rapidly changing world, equipment finance firms have been innovating their business processes 

and recognizing the value of investing in new technology. In tackling technology projects, most 

organizations have multiple goals, from improving the customer experience, to securing their data,  

to meeting changing employee needs. Here are six trends your company should consider as you  

seek to compete in the new digital frontier:

1
2
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Program Name:InfoLease®, Rapport®, IDScloud™
Type:
Asset and Equipment Finance Technology
Description:
For nearly 40 years, leading asset and equipment 
finance enterprises in 30+ countries have built their 
businesses on full lifecycle solutions from IDS. 
Our software streamlines the entire asset finance 
process, from origination to portfolio management 
to end-of term. Our new cloud-based offerings 
integrate seamlessly into any asset finance ecosystem. The scalability, flexibility and economy of 
our cloud solution makes best-in-class asset finance 
software accessible to banks, independents, and 
captives of all sizes.

Recent EnhancementsIDS technologies provide an ever-growing range of 
pre-integrated services to provide greater efficiency, 
enable digital strategies and continued innovation. 
Enhancements include:
• Credit Facilities - Support workflow to track 

the progress of a deal as it flows through the 
initial request, credit decisioning, and managing 
drawdowns.

• Dealer Programs – Define external sales channel 
relationships and enable end users to submit 
application data via a portal, mobile device or third-
party system.

• Growing Ecosystem of Standard Integrations - 
Seamlessly integrate industry-leading platforms 
and services including CRM tools like Salesforce.
com, e-signature tools like eOriginal and DocuSign, 
and tax providers like Vertex. • Integration with Vertex O for Tax Compliance - 

Support full lifecycle integration of the Vertex O 
tax engine, including tax rates, tax rules, and tax 
calculations.

• Touchless Originations - Once an application 
is submitted, automated processing takes over: 
gathering information for credit decisioning, 
creation of documents, e-signing of document 
packages, and booking to InfoLease.

System Configuration:Our architecture is built on a modern, open 
framework and intuitive browser-based user 
interface. Leveraging industry leading technologies 
helps to ensure stability, security and performance 
across our product suite.

Comments:
To learn more about IDS solutions, visit us at  
www.idsgrp.com.

Vendor:
IDS
220 South Sixth Street • Suite 700Minneapolis, MN 55402 Web Site: www.idsgrp.com

Contact:
Ray Wizbowski
Phone: (612) 851-3200 Email: RWizbowski@idsgrp.com

Social Media:

 
https://twitter.com/idsgrp

 https://www.linkedin.com/company/international-decision-systems/

IDS
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Software vendors to the equipment finance industry may advertise in the ELFA  
Software Listing. The price of a single product listing is $1,000 for ELFA members 
and $2,000 for nonmembers, which includes: 

1.	 Your listing in the Software Listing on the ELFA website for 12 months.  
You may edit your online listing as your software is updated.

2.	 Your listing in the Software Guide that appears in the Summer online edition  
of Equipment Leasing & Finance magazine. Each listing in the supplement is  
a full-page ad picked up from the company’s listing on the ELFA website. 

3.	 Your  company name listed in an email distributed to ELFA members.

To be part of the Software Listing, go to 
apps.elfaonline.org/Directories/Software/ and follow the instructions. 

The deadline to be included in the Software Listing  
and receive all three benefits is June 1. 

For more information about advertising, sponsorship 
or exhibiting opportunities, contact Steve Wafalosky 

(stevew@larichadv.com) at 440-247-1060.

Software Listing
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Law firms and lawyers are invited to participate in the ELFA Legal Buyers Guide,  
a special supplement to the March/April issue of Equipment Leasing & Finance  
magazine. Showcase your legal services to the largest and highest-quality audience 
of executives from the equipment leasing and finance industry. The price for your 
75-word listing is $500 for ELFA members and $1,000 for nonmembers.

Your listing will be included in the print and online editions of Equipment  
Leasing & Finance magazine and featured on the ELFA website.  
For details, visit www.elfaonline.org/Directories/.

The deadline to be included in the 
Legal Buyers Guide is January 30. 

For more information contact Steve Wafalosky 
(stevew@larichadv.com) at 440-247-1060.

Leasing With Native American Tribes

Providing equipment lease financing to Native 

American tribes raises some unique concerns. 

This remains true notwithstanding the increased 

level of commercial activities taking place on 

tribal grounds in the past two decades, including 

the number of casinos, hotels and other 

businesses constructed on tribal properties. 

The March/April 2019 Leasing Law column 

by Dominic Liberatore explores some of the 

key issues to consider and some practical 

documentation drafting suggestions. 

The Basics of Blockchain

Blockchain is often hyped as the future 

technological backbone of everything. The May/

June 2019 Leasing Law column by Scott Kearns 

is intended to ignore the hype and serve as a 

starting point in thinking about how blockchain 

might impact equipment finance. The article 

examines the five characteristics of blockchain—

distributed database, peer-to-peer transmission, 

transparency with pseudonymity, irreversibility of 

records and the agreed truth and computational 

logic—and how they apply to equipment finance.

Air, Rail and Marine Finance:  

New or Not-So-New Things to Know

Lenders and lessors financing regulated 

transportation assets are much more likely 

to achieve their investment goals if they are 

mindful of the existing and evolving laws, 

regulations and other legal matters and trends 

related to those assets. The Summer 2019 

Leasing Law column by Bob Goldberg, Edward 

Gross, Marjorie Krumholz and Melissa Kopit 

provides summaries of some of the emerging 

legal issues related to air and vessel financings, 

and an explanation regarding a distinctive legal 

aspect related to rail financing.

Republic Airways:  
Crash Landing for SLV Damages

Valentine’s Day 2019 was a massacre for 

equipment lessors that have utilized the 

stipulated loss value (SLV) table to establish 

liquidated damages for an event of default 

under a true lease. The U.S. Bankruptcy 

Court for the Southern District of New York, 

in the Republic Airways decision, ruled 

that use of the SLV to establish liquidated 

damages “violate public policy and constitute 

unenforceable penalties in violation of” UCC 

section 2A-504. The October 2019 Leasing 

Law column by Stephen T. Whelan argues 

that the Republic Airways decision may have 

signaled the death knell for use of SLV as 

liquidated damages in a default context. But it 

provided a road map for lessors to construct 

an enforceable EOD damages formula—if 

lessors are careful to preserve that the lease 

is a true lease.

Ten Essential Lease Provisions

Words matter. But which words should be 

in the contracts leasing attorneys pour over, 

passionately debate and… sometimes lose 

sleep over? Various considerations arise 

between legal, operations and sales personnel 

Hot Legal Issues in  Equipment Finance
What are the latest developments and trends in the law affecting equipment finance? Here’s a list of some of the top legal issues facing ELFA members:

38     MARCH | APRIL 2020 EQUIPMENT LEASING & FINANCE MAGAZINE WWW.ELFAONLINE.ORG

Legal Services ListingsThe listings in this directory are paid listings.  Information was provided by each law firm.

 This symbol indicates the firm is an ELFA member

Bernstein-Burkley, P.C.707 Grant Street, Suite 2200, Pittsburgh, PA 15219-1908

Robert S. Bernstein, Co-Managing Partnerphone: 412.456.8100
fax: 412.456.8135
email: rbernstein@bernsteinlaw.comwww.bernsteinlaw.com

Leasing is a specialized, technical and very important part of Bernstein-Burkley’s practice. We represent small-, middle- and large-ticket equipment lessors in the enforcement of their leases. Whether in state or federal court, our firm is well-qualified to represent the interests of equipment lessors and others 
in the leasing industry. Managing Partner, Robert S. Bernstein, created and founded the first national network of attorneys with proven expertise in lease enforcement, LEAN (Lease Enforcement Attorney Network).

Borden, Ladner, Gervais LLP1000 De La Gauchetière Street West, Suite 900, Montreal, QC Canada H3B 5H4
Benjamin Gross, Partner
phone: 514.954.2635
email: bgross@blg.com
www.blg.com

With more than 65 lawyers across the country in our Financial Services Group, BLG 
finds business-focused solutions to help you structure a lending transaction, or negotiate governmental, corporate, 

commercial or project financings. Clients depend on BLG for corporate and commercial loans, bilateral and syndicated loans, securitizations, structured finance, derivatives, asset-based lending, equipment leasing and leasing arrangements to help move their businesses to the next level across the country and around the world.

Chapman and Cutler LLP 111 West Monroe Street, Chicago, IL 60603Melanie J. Gnazzo, Partner
phone: 415.278.9020 
fax: 415.541.0506 
email: mgnazzo@chapman.com 
Thomas F. Howard
phone: 312.845.3812
fax: 312.516.1812
email: howard@chapman.comwww.chapman.com

With more than 240 attorneys, Chapman represents equipment finance companies and funding sources in a variety of transactions, including 
asset-based loans, conduit warehousing and term securitizations. We represent finance and bank leasing companies in individual equipment finance transactions, portfolio acquisitions and dispositions and other strategic 

transactions, and provide regulatory, tax and commercial law advice. We also represent clients in distressed and troubled equipment finance transactions, including in litigation and bankruptcy matters.

40     MARCH | APRIL 2020 EQUIPMENT LEASING & FINANCE MAGAZINE WWW.ELFAONLINE.ORG

SEEKING LEGAL GUIDANCE? 
These equipment leasing and 

finance lawyers are ready   
to serve you

2020 ELFA  
Legal Buyers Guide

CONTENTS

n  Hot Legal Issues in  
Equipment Finance

n Legal Services Listings

n ELFA Legal Resources

Legal Buyers Guide

http://www.elfaonline.org/Directories/
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The secret to running a successful company is hiring great people. Find the professionals you need to fill your most critical jobs using 
the ELFA Career Center, the association’s online employment resource for equipment leasing and finance. The Career Center helps 
equipment leasing and finance companies locate the best-qualified candidates, while also offering job seekers a venue to find relevant 
job listings and share their resumes with employers.

Learn more at http://careers.elfaonline.org 

Classified Advertising Specifications: 
(All packages include resume database search access. Get details at http://careers.elfaonline.org/rates/) 

Job Posting Package	 Price

 30-day 	 Member: $299 /Nonmember: $499 

 60-day 	 Member: $499/Nonmember:  $795 

 Unlimited for 1 Mo.* 	 Member:  $800/Nonmember:  $1,200 

 Unlimited for 6 Mo.*	 Member:  $4,000/Nonmember:  $6,500

 Unlimited for 1 Yr.*	 Member:  $7,000/Nonmember:  $12,000

*Each job will run online for 30 days.

ELFA Career Center

http://careers.elfaonline.org
http://careers.elfaonline.org/rates/


12   ELFA 2020 INTEGRATED MARKETING GUIDE

Equipment Leasing & Finance is the premier publication for the equipment finance industry. It isn’t 
just the market leader. It’s the flagship magazine of ELFA, enjoying unique access to leading industry 
executives. 

Why Advertise in Equipment Leasing & Finance Magazine?
If you’re targeting the equipment finance industry, there is no more effective investment for your  
advertising dollars. Equipment Leasing & Finance’s advertisers enjoy its unique market position  
and reach, compelling and objective editorial content, competitive rates and high-visibility special 
advertising opportunities. 

Equipment Leasing & Finance Reader Profile
More than 8,000 executives receive Equipment Leasing & Finance six times each year. They’re the  
industry’s leading CEOs and VPs, treasurers, accountants, funding sources, attorneys, sales people, 
marketers and operations executives. Equipment Leasing & Finance is read by top-level executives.  
The majority of readers work at the executive or senior management level.

Popular Formats:  
The magazine is available in a variety of formats to reach our active readership. Your advertisement  
in Equipment Leasing & Finance will be published in the digital flipping edition with additional  
recognition in the online magazine and the Equipment Leasing & Finance E-Newsletter. 

Your Trusted Source
When you advertise in the Equipment Leasing & Finance Magazine, your message will reach the  
people and the companies you would like to influence—and you will align your brand with the  
Equipment Leasing and Finance Association, the trusted source for unbiased industry information.

Medical 
Equipment

Payment 
Deferrals

PPP 
Loans

JULY | AUGUST | SEPTEMBER 2020

ELFA Members Respond  
to COVID-19

ELFA Equality: A Catalyst for 
Change

Continuity Planning for Your 
Business

 6 New Tech Trends for Equipment 
Finance Under COVID-19

Equipment Leasing & Finance magazine 
is available online and in digital formats.
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Issue	 Editorial Themes	 Bonus Distribution

 Oct	 • Special Virtual Convention Issue	 ELFA 2020 Business LIVE! (Oct. 27-28)  
	 • Beige Book: State of the Industry  	

 Nov/Dec	 • New Member Spotlight
	 • ELFA 2020 Business LIVE! Highlights	

2020 Equipment Leasing & Finance Magazine Editorial Themes

2020 Equipment Leasing & Finance Magazine Advertising Deadlines
Issue	 Space Reservations	 Ad Materials Due	 Live Date

October 	 Aug. 21, 2020 	 Sept. 1, 2020 	 Sept. 25, 2020

November/December 	 Oct. 13, 2020 	 Oct. 20, 2020 	 Nov. 20, 2020

•	Advertising copy and illustrations are subject to approval of the publisher.

•	Advertisers and their agencies assume responsibility for all content of  
advertisements and for any claims arising therefrom made against the publisher.

•	Publisher’s liability for any error will not exceed the cost for the advertisement’s 
space.

•	No conditions appearing on the contract order or copy that conflict with the  
publisher’s policies will be binding on the publisher.

•	Notice of cancellation must be received by the space closing deadline noted in  
the editorial calendar.

•	The publisher is not responsible for failure to publish all or part of any issues  
because of strikes, work stoppages, accidents, fires, acts of God, or any other  
circumstances outside the publisher’s control.

•	Advertisers will be shortrated if, within 12 months of their first insertion, they  
do not use the amount of space upon which their billings have been based.  
Advertisers will receive a rebate if, within 12 months of their first insertion, they 
have bought enough additional space to warrant a lower rate than that at which 
they have been billed.

•	Advertisers with accounts outstanding 90 days by space closing date will be  
restricted from advertising until account is brought up to date. Additionally, all  
90-day overdue accounts will incur an additional 1.5% penalty per month on  
the outstanding balance.

General Advertising Conditions

For more information about advertising, 
sponsorship or exhibiting opportunities, 

contact Steve Wafalosky 
(stevew@larichadv.com)

440-247-1060
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Standard Display Rates
Effective with the January 2020 issue

Inside Rates

Mechanical Specifications
Trim Size: 8.375” wide x 10.875” deep

	 Width x Depth
	 of Live Area

Full page	 7.25” x 	9.5”

Island Half page	 4.75” x	 7.25”

Half page horizontal	 7.25” x	 4.5”

Half page vertical	 3.5” x	 9.5”

Third page horizontal	 7.25” x 	3.25”

Third page vertical	 2.25” x	 9.5”

Third page square	 4.75” x 	4.75”

Quarter page horizontal	 7.25” x 2.5”

Quarter page square	 3.5” x	 4.75”

•	File Submissions–High-res PDFs are preferred. 
However, if submitted via native file please be 
sure all fonts, photos, tifs, eps’, logos and other 
images used in the file are included.

•	Resolution–Ads must be submitted at 300 dpi 
resolution or higher. 

Address copy, materials and 
technical correspondence to:		
Sandra Winkler
Advertising Production Manager
Equipment Leasing and Finance Association
(202) 238-3437
e-mail: swinkler@elfaonline.org

Equipment Leasing & Finance Magazine

SIZE	 1X	   3X	  6X

Spread	 $4,690	 $4,425	 $4,150

Full page	 3,195	 3,060	 2,895

Island 1/2 pg	 2,450	 2,320	 2,140

1/2 page	 1,510	 1,380	 1,340

1/3 page	 1,100	 1,040	 995

1/4 page	 760	 721	 700

SPECIAL POSITIONS*	  1X	    3X	 6X

Covers 2 & 3	 $3,615	 $3,502	 $3,451

Cover 4	 3,739	 3,667	 3,615

*Add 10% for other guaranteed positions or consecutive  
right-hand pages. 

Commissions and Discounts
Agency commission: 15% of gross billing for space, color 
and special position.

Benefits of discounts are secured only by contracts signed 
in advance. Multiple ads in a single issue are billed at the 
lowest collective rate. For example, three 1/3 page ads  
in a single issue are billed at the full-page rate.

n Quarter Page Square
n Third Page Square

n Third Page Vertical
n Half Page Vertical

n Half Page Horizontal
n Third Page Horizontal

n 

n 

Quarter Page Horizontal
Half Page Island
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Equipment Leasing & Finance E-Newsletter
ELFA sends an information-packed newsletter to members six times a year highlighting the rich content in each issue 
of Equipment Leasing & Finance magazine. The e-newsletter links to the online edition of the magazine. Advertise in 
this email push and maximize your exposure to 5,000 recipients.

For more information contact Steve Wafalosky (stevew@larichadv.com) at 440-247-1060.

2020 Equipment Leasing & Finance E-Newsletter Advertising Deadlines

Issue	 Space Reservations	 Material Deadline	 Distribution Date

November/December	 Nov. 10, 2020 	 Nov. 17, 2020 	 Nov. 24, 2020

Equipment Leasing & Finance E-Newsletter Specifications

 Ad Type	 Dimension	 Max File Size	 Formats Accepted	 Cost

 Leaderboard (Please submit two ad sizes):	
	 (Desktop) 550 W x 75 H	       40k	 No Looping.  Static 	 $750 per issue
	 (Mobile)  275 W x 40 H		  .Gif/.JPEG only

 Text Ad	 30 words max 	       40k	 No Looping.  Static 	 $750 per issue 
	 + logo (75x75 max)		  .Gif/.JPEG only	

Leaderboard 
550 x 75
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ELFA QuickBrief E-Newsletter
Reach 10,000 equipment leasing and finance professionals each week through the ELFA QuickBrief 
E-Newsletter. QuickBrief tackles today’s most relevant issues, gathered from leading news sources 
and industry publications. 
 
Delivered weekly to the inboxes of industry executives, the ELFA QuickBrief keeps professionals  
informed of topics that impact their business. Subscribers are decision-makers with purchasing 
power—the top-tier professionals in the industry. 

ELFA QuickBrief Specifications
Prices are for participation in 13 emails (one 90-day cycle)

 Ad Type	 Max File Size	 Formats Accepted	 Cost

 Leaderboard 	 40k	 .GIF/.JPEG	 $4,500 for 13 issues

 Lower Leaderboard 	 40k	 .GIF/.JPEG	 $4,000 for 13 issues

 Top Banner	 40k	 .GIF/.JPEG	 $3,500 for 13 issues

 Bottom Banner	 40k	 .GIF/.JPEG	 $1,700 for 13 issues

 Horizontal Product Showcase	 40k	 .GIF/.JPEG	 $3,100 for 13 issues

 Vertical Product Showcase	 40k	 .GIF/.JPEG	 $3,000 for 13 issues

See all sample ad sizes and learn more about the benefits of advertising in the  
ELFA QuickBrief at http://mk.multibriefs.com/MediaKit/Audience/elfa

For more information about advertising in the ELFA QuickBrief, 
contact MultiView Sales at 972.402.7070 or 

salesinquiries@multiview.com.



CONTACTS and MISSION
Contacts:

Integrated Media Sales: 
Steve Wafalosky 
stevew@larichadv.com
office: 440-247-1060, fax: 440-247-1068

Editorial Questions:  
Amy Vogt, ELFA VP of Communications and Marketing 
avogt@elfaonline.org
office: 202-238-3438

Ad Materials and Technical Correspondence: 
Magazine Ads: 
Sandra Winkler, ELFA Production Manager
swinkler@elfaonline.org 
office: 202-238-3437

Online Ads: 
Amy Vogt, ELFA VP of Communications and Marketing 
avogt@elfaonline.org
office: 202-238-3438

Mission:

The Equipment Leasing and Finance Association  

is the trade association representing financial services  

companies and manufacturers in the U.S. equipment  

finance sector. ELFA’s mission is provide member  

companies a platform to promote and advocate for the 

industry, including attracting and developing new and  

diverse talent; a forum for professional development  

and training; and a resource that develops information  

about, and for, the industry.  

Equipment Leasing and Finance Association
1625 Eye Street NW, Suite 850
Washington, DC 20006
ELFA Headquarters: 202-238-3400
www.elfaonline.org 

http://www.elfaonline.org

